


How to Buy or Sell a Business 
 
Partially due to the worldwide pandemic of the last few years, many people have 
begun to realize that life is short and fulfilling your dreams is essential. A collective 
resetting of priorities (and a financial market in constant flux) has led to tons of 
businesses being recently created, sold, or closed. If you are considering selling the 
business you’ve worked to create, or going out on a limb and buying a business 
already in operation, you’ve come to the right place to get started.

At Weavil Law PC, we help take the stress out of important transactions. When people 
come to us with the idea of buying or selling a business, they are often equal parts 
frightened and thrilled. Our job is to guide them through the process. In order to do that, 
let’s answer a few common questions.

Why Should I Do It?

For buyers, purchasing an established business is a lot easier than building one from 
the ground up. It allows you to add your own spin and fresh ideas to an already proven 
successful business model. Buying a business could also help you expand an existing 
business, whether in a new field of business or a new geographic location.

For sellers, cashing out or retiring are common reasons for selling your business. When 
you’ve built something up and it is capable of functioning well on its own, selling it can 
allow you to return money to investors, go out on top and move on to further prospects, 
or retire peacefully knowing your legacy will continue through your business.

How Does It Work?

Are you surprised to learn that there is a whole ecosystem built around business sale 
and purchase transactions? Regardless of the size of the business involved, these 
transactions tend to be complicated. Sometimes families are relocating across the 
country to make them work, and it is very important that everything goes smoothly.

You will often hear this process referred to as “M&A.” M&A is shorthand for Mergers and 
Acquisitions, referring to the transition of the business in question. While M&A is 
technically supposed to refer to buying and selling a business with a value of five million 
dollars or more, the term can be used to describe any sort of business sale and 
purchase transaction, even small and medium sized businesses (or SMBs, as they are 
sometimes called.)

The process typically begins with the buyer or seller expressing their interest in the sale. 
From there, the work begins to find the right buyer for the business or the right business 
for the buyer. Once discussions have begun, the team will conduct their due diligence 
on all parties involved, decide on a deal structure, sign a Letter of Intent, negotiate the 



actual deal documents, and finally enter closing to secure the purchase. The entire 
process takes about six months on average, although each case is unique.

Who Do I Need On My Team?

Even if you already have a match in mind, you can’t buy or sell a business on your own. 
Here are the essential members of your M&A team:

M&A Advisor: An M&A Advisor, typically a business broker or investment banker, is an 
essential member of your transaction team and often the first point of contact. For the 
seller, they can help you prepare your business for a sale, market it effectively, sort 
through potential buyers, and assist with deal terms. For the buyer, they can help you 
identify the best businesses for purchase and provide insights on the merits of the 
business and the quality of its asking price.

M&A Legal Counsel: An attorney experienced in M&A transactions helps oversee all 
aspects of the process. Your attorney will play a complementary role to your M&A 
Advisor, making sure all aspects of the transaction are legal, foolproof, and have your 
best interests at heart.

Tax Advisor: A Tax Advisor will be directly involved in some of the financial aspects of 
the M&A transaction. They are often most involved with deciding what the best deal 
structure for the transaction is.

Potential Related Professionals: While the three listed above are essential members 
of your M&A team, there is always room for more! Depending on your situation, you 
may also be interested in working with a diligence professional, an HR expert, or an 
industry consultant.

How Does the Actual Deal Work?

When buying or selling a business, you actually have the option to choose what type of 
deal structure the transaction will be. This is an important decision, and there is no “one 
size fits all” option that is best for everyone. While choosing a deal structure takes 
careful consideration, we have listed an introduction to the three most common 
structures below:

Stock Deal: In a Stock Deal, the buyer purchases all of the business’s equity (their 
stock and potential membership/partnership interests) directly from the seller, thus 
making them the new owner of the business. This is the most straightforward deal 
structure for the business’s transition, and allows it to keep the same employees and 
day-to-day operations as it had before. Stock Deals tend to have tax advantages for the 
seller but disadvantages for the buyer.

Asset Deal: In an Asset Seal, the buyer purchases all of the assets of the seller in order 
to become the new owner of the business. Asset Deals tend to be slightly more 



financially complicated and take longer than Stock Deals. Asset Deals allow the buyer to 
pick and choose which current employees of the business they wish to keep on. Asset 
Deals tend to have tax advantages for the buyer but disadvantages for the seller.

Merger: In a Merger, the seller’s business becomes part of the buyer’s existing 
business. The seller’s business ceases to exist as its own independent entity after the 
Merger is complete. Mergers tend to be reserved for large businesses, although they 
can sometimes be appropriate for small and medium sized businesses.

How Do I Get Started?

At Weavil Law PC, we know that buying or selling a business can seem overwhelming 
at first. That’s why we exist - to take the stress out of important transactions. Hopefully 
now you have a better idea of the M&A process, who all is involved with it, and even 
what type of deal structure might be best for you. If you are considering buying or selling 
a business, contact Weavil Law PC today! We can help you get from square one to the 
finish line as quickly and efficiently as possible.


